
Cultivating relationships and boosting sales growth starts right at the event! 

Launching sales onsite at the current year's event is the 
prime opportunity to kick start sales. Our established 
systems are effective and efficient.  
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ONSITE EXHIBIT SPACE & SPONSORSHIP SALES 

Top Exhibitors - Initiate presales with top exhibitors. This proactive approach 
allows us to enhance relationships, deliver exceptional customer service, and 
strategically design the floor plan. 

Current Exhibitors – Onsite scheduled individual appointments with 
exhibitors.  During these meetings, exhibitors secure their exhibit space for the 
following year, are introduced to sponsorship opportunities, and other 
industry yearlong opportunities. 

Industry Attendees - Potential exhibitors and sponsors attend exhibitions to 
evaluate the benefits of exhibiting. Our Sales Office, located on the exhibit 
floor is accessible to all attendees. We actively reach out to all non-exhibiting 
industry attendees before the event, encouraging them to meet with our sales 
team. 
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