
How we deliver more! 
EFFECTIVE SALES AND MARKETING CAMPAIGNS 

“I just wanted to let you know how ecstatic we are with the team’s performance!!  
18 new companies 5 weeks out?!?!  They are ROCKING IT!!  The entire team has 
been amazing” 

A comprehensive sales and marketing campaign extends throughout 
the year, encompassing pre-show, on-site, and post-show initiatives.

ENGAGEMENT AT 
COMPETING 

EVENTS 
Leverage participation in 
competing events to gain 
insights and network with 

potential customers. 

1:1 CALLS AND 
PRESENTATIONS 

EMAIL 
MARKETING 

Communicate directly with 
potential exhibitors, providing 
personalized information and 
that addresses their specific 

needs .

Email campaigns that keep 
potential and past exhibitors 

informed and engaged.

DIGITAL 
MARKETING: SEO 
& RETARGETING 

SEO strategies that increase 

visibility and use retargeting 

to maintain interest and 

convert leads into exhibitors. 

SOCIAL MEDIA 
ENGAGEMENT 

Using social media platforms to 

create buzz, interact with 

followers, and promote 

exhibiting and sponsorship 

opportunities. 

ONSITE SALES 

Effective onsite sales strategies that 
capitalize on the event momentum.  
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